
 
 
 
 

Presents… 

SS FF RR --   SS hh oo rr tt   SS aa ll ee   &&   FF oo rr ee cc ll oo ss uu rr ee   
RR ee ss oo uu rr cc ee   CC ee rr tt ii ff ii cc aa tt ii oo nn   

YYoouurr  ooppppoorrttuunniittyy  ttoo  ttaakkee  sstteeppss  ttoo  eeaarrnn  yyoouurr  SSFFRR  DDeessiiggnnaattiioonn!!    
$$117755..0000  AApppplliiccaattiioonn  FFeeee  WWaaiivveedd  tthhrroouugghh  MMaarrcchh  3311sstt,,  22001100  

 

Instructor: Sandy Huwell – ABR, CRB, CRS  
2M & 4E CE Credits, plus lunch for just $60.00 

  

MMaarrcchh  1199tthh  22001100  --  99  AAMM  ttoo  55  PPMM    
RREEAALLTTOORR®®   BBuuiillddiinngg  ––  MMeeddiiaa  CCeenntteerr  

  

  
 
 
 

  

Seating is limited. Reservation deadline is NOW… Registration & Confirmation # is required. An additional  
$20.00 “no show fee” will be charged to any member with a confirmation number that does not attend. 

 

Payment Information: Make checks payable to SIRA. Payment MUST be received prior to class to receive discounted prices.                                        

If paying by check, please return registration form and check to: SIRA  
 
 

 Check is Attached   Check#:                 -or-    Credit Card      Amount: $60.00          VISA  MASTERCARD  
 

Name as it Appears on Card: ______________________________________________________________________________________________ 
 
Credit Card #: _____________________________________________________________________   CVC#: _____________________________ 
 
Expiration Date: ________________________  Signature: _____________________________________________________________________ 
 
  

 

 

Email request to: EEdduuccaattiioonn@@SSIIRRAA..oorrgg 
  
Questions??? Email to: SShhaawwnn@@SSIIRRAA..oorrgg 

These classes are approved for continuing education by the Indiana Real 
Estate Commission for Indiana Real Estate Salespersons and Real Estate 
Brokers only. Courses must be completed in their entirety to receive CE credit. 
You MUST sign the registration sheet prior to each course starting time. 
Courses begin promptly at starting time. CE Credit/Attendance Certificate will 
NOT be issued to those who have not signed in or to late attendees per state 
lawΧ NO EXCEPTIONS!!! 

   
  

Bringing World Class Real Estate Services to Southern Indiana MLS Education Technology Legislative Advocate Code of Ethics Legal Professional Standards Forms 
Arbitration & Mediation Industry Networking    

 

The Southern Indiana REALTORS® Association exists to maintain and enforce the REALTOR® Code of Ethics, to provide our members with state-of-the-art programs, products, and 
services that are more affordable and accessible collectively than individually, to advocate a high standard of education and professionalism, to influence public policy and political 
affairs which promote and protect private property rights, and to enhance the public image of our REALTOR® members. 
 
 

 

 

  

SIRA REALTORS® Complete This Section 
  

Name: _______________________________________________  Confirmation #: _______________________________  
  

Company: ____________________________________________ IN License No. (SP99999999): _____________________ 
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For many real estate professionals, short sales and foreclosures represent the new traditional real estate transaction. Knowing how 
to maneuver the complexities of short sales as well as how to identify the distinct real estate opportunities in foreclosure are not 
merely good skills to have in todayΩs market they are critical. This course will support the REALTOR® to evaluate all available options 
for distressed homeowners and identify the components of an effective short-sale package. This course examines how real estate 
professionals can counsel buyer-clients in the purchase of foreclosure properties. 

  

Short Sales and Foreclosures  
  

Chapter 1: Homeowners in Jeopardy 

¶ Define the term foreclosure  

¶ Discuss how foreclosure impacts the distressed homeowner, neighbors, and surrounding community  

¶ Understand the steps in the process of foreclosure  

¶ Explain the roles of the real estate professional in helping distressed homeowners  

Chapter 2: Options for Distressed Homeowners 

¶ Examine the options available to distressed homeowners, including refinancing, selling and bringing cash to closing, lender workout,  
short sale, deed in lieu of foreclosure, foreclosure, and doing nothing and walking away  

Chapter 3: Anatomy of Short Sale 

¶ Understand how to qualify sellers  

¶ Answer frequently asked questions  

¶ Discuss listing agents commission concerns relative to short sales  

¶ Explain how to counsel buyer clients who want to pursue a short sale  

Chapter 4: The Short Sale Package 

¶ Identify the components of an effective short sale package  

¶ Understand why short sales fail  

Chapter 5: Foreclosed and Real Estate Owned (REO) Properties 

¶ Differentiate judicial foreclosure from non-judicial foreclosure  

¶ Understand the process of sheriffs sales  

¶ Explain the steps in listing REO properties  

¶ Understand how to counsel buyers who wish to pursue REO properties  

¶ Identify the negotiation and contract issues for REO properties  

Chapter 6: Finding Distressed Property Opportunities 

¶ Discuss how to attract buyers of distressed properties  

¶ Explain how to find short sale listings  

¶ Understand the considerations in listing REO properties  
 

 
 
 



 
 
 
 

Achieving You SFR Certification/Designation Checklist  

The path to pursuing the SFR certification is straightforward.  

Follow these four steps:  

 

 

 

Be a member in good standing of the National Association of REALTORS® 
 

 
 

Complete a qualifying core course. Choose ONE of the following: 
 

 w9.!/Ωǎ {ƘƻǊǘ {ŀƭŜǎ ŀƴŘ CƻǊŜŎƭƻǎǳǊŜǎ /ƻǳǊǎŜ *MARCH 19
th

, 2010 9 AM to 5:00 PM ς REALTOR® Building 

 /w{ мммΥ {ƘƻǊǘ {ŀƭŜǎ ŀƴŘ CƻǊŜŎƭƻǎǳǊŜǎΥ tǊƻǘŜŎǘƛƴƎ ¸ƻǳǊ /ƭƛŜƴǘǎΩ LƴǘŜǊŜǎǘǎ 

 

 
 

View three 1-Hour Webinars available free of charge @ http://RealtorSFR.org/Webinars.html 

-OR- View these webinars at the REALTOR® Building on March 22
nd

, 23
rd

, or 24
th

. *See attached schedule 

 Short Sales and Foreclosures Webinar 
 Short Sales: What a Buyers Rep Needs to Know 
 Short Sales: Finding Income in a Tough Market ς Part I 
 Short Sales: Finding Income in a Tough Market ς Part II 
 TodayΩs Changing Short Sales Environment 
 Keys to REO Success 

 
 

 
 

Submit Application  
 

ω Send completed application to SFR@realtors.org before March 31
st

! 
ω $175 application fee waived through March 31, 2010. 
ω You may return the application to the SFR department via email, fax or direct mail (see attached application).  

 

 

  

 

 

 

 

 

 

 

http://realtors.org/
http://realtorsfr.org/webinars.html
http://realtorsfr.org/Webinars.html
mailto:sfr@realtors.org


 

 
 
 

 

Presents… 

SS FF RR --   SS hh oo rr tt   SS aa ll ee   &&   FF oo rr ee cc ll oo ss uu rr ee   
RR ee ss oo uu rr cc ee   CC ee rr tt ii ff ii cc aa tt ii oo nn   WW ee bb ii nn aa rr ss   

  
YYoouurr  ooppppoorrttuunniittyy  ttoo  ttaakkee  sstteeppss  ttoo  eeaarrnn  yyoouurr  SSFFRR  DDeessiiggnnaattiioonn!!    

$$117755..0000  AApppplliiccaattiioonn  FFeeee  WWaaiivveedd  tthhrroouugghh  MMaarrcchh  3311sstt,,  22001100  
RReeggiisstteerr  ttoo  aatttteenndd  33  FFRREEEE  wweebbiinnaarrss  ttoo  ccoommpplleettee  yyoouurr  ddeessiiggnnaattiioonn..    

 

Moderator: Shawn Cornell Blevins  
  

MMaarrcchh  2222nndd  ––  2244tthh  22001100    
RREEAALLTTOORR®®   BBuuiillddiinngg  ––  MMeeddiiaa  CCeenntteerr  

  

  
 
 
 

  

 

Seating is limited. Registration & Confirmation # is required. 
 

REGISTRATION DEADLINE: NOON, Friday, March 19th, 2010 ς NO EXCEPTIONS 
 
 

 

Wednesday, March 22nd 
 

Wednesday, March 23rd 
 

Wednesday March 24th 
 

9 AM to Noon 
 

 Short Sale/Foreclosure Webinar    
 

 Short Sales/What a Buyers Rep Needs to Know 
 

 TodayΩs Changing Short Sale Environment 
 

 

9 AM to Noon 
 

 Short Sale/Foreclosure Webinar  
   

 Finding Income in a Tough Market-Part I 
 

 Finding Income in a Tough Market-Part II 

 

9 AM to Noon 
 

 Short Sale/Foreclosure Webinar  
 

 Keys to REO Success 
 

 Short Sales/What a Buyers Rep Needs to Know 

  

 

Email request to: EEdduuccaattiioonn@@SSIIRRAA..oorrgg 
  
Questions? Email to: SShhaawwnn@@SSIIRRAA..oorrgg 

  

   
  

Bringing World Class Real Estate Services to Southern Indiana MLS Education Technology Legislative Advocate Code of Ethics Legal Professional Standards Forms 
Arbitration & Mediation Industry Networking    

 

The Southern Indiana REALTORS® Association exists to maintain and enforce the REALTOR® Code of Ethics, to provide our members with state-of-the-art programs, products, and 
services that are more affordable and accessible collectively than individually, to advocate a high standard of education and professionalism, to influence public policy and political 
affairs which promote and protect private property rights, and to enhance the public image of our REALTOR® members. 

 

  

SIRA REALTORS® Complete This Section 
  

Name: _______________________________________________  Confirmation #: _______________________________  
  

Company: ____________________________________________ IN License No. (SP99999999): _____________________ 
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